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Silver Wave Capital was able to secure another off-market deal, bypassing a crowded bidding environment and acquiring two Michigan assets at
a significant discount to replacement cost. The transaction included a 77-unit assisted living/memaory care community in Bloomfield Hills and an
85-unit AL/MC community in Rochester. Both are in strong, affluent markets on visible sites, and the buildings (built in 2006 and 1998, respectively)
presented competitive middle-market offerings. They were former Sunrise buildings, and the rates and occupancies sat below competitor
averages, offering a value-add opportunity with a new operator and targeted capital expenditures. Occupancy was below 70%, and the
communities were losing money.,

The opportunity came to Silver Wave from the properties’ owner, Cardinal Senior Living, whose co-Founder and CEO Joe Pohlen is a friend of the
firm and was helpful in Silver Wave’s initial growth as a company. The purchase price came to approximately $65,000 per unit, or more than $10.5
million combined.

Partnering again with Silver Wave were the principals of Kandu Capital, LLC and Bloom Senior Living, who are taking an expanded role as lead
investor and advisor. Silver Wave also partnered with the Ohio-based not-for-profit Community First Solutions to manage the communities and to
substantially co-invest. And Sherman Capital Partners participated in the deal, marking its second investment with Silver Wave. After this deal,
Silver Wave's portfolio numbers eight communities across five states, with a ninth under LOI.

To finance the deal, Jeremy Warren of Montgomery Intermediary Group ran a debt process and sourced a $7.5 million loan from Coastal States
Bank. The Inan featured a four-year term, two yvears of interest only and a 25-year amartization. There was no personal recourse on the deal, and
this was the first transaction between the sponsor, lender and MIG. And the borrowers elected for a fixed interest rate at a slight premium to
floating, to avoid rate risk.




